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                                         New York District Top Ten Lenders

10/01/05-05/31/06 (by number of loans)

	Lender

	No. of Loans
	Amt.

	Bank of America
	895
	$39,473,800

	JP Morgan Chase
	701
	$35,455,300

	HSBC
	650
	$37,094,800

	Capital One Federal

Savings
	178
	$7,860,000

	Banco Popular
	131
	$5,507,600

	Manufacturers & Traders

	118
	$8,433,000

	Citibank

	118
	$4,066,000

	Citizens Bank
	110
	$5,045,000

	Broadway National Bank

	104
	$18,551,000

	Washington Mutual Bank

	103
	$2,959,000
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Escapism Leads Woman to Entrepreneurial Success





By John J. Miller





Brooklyn, NY-- Thanks to Caylin Sanders and her Internet-based business, New Yorkers and others have an easier and cheaper way to take trips and vacations throughout the northeast— by way of public transportation and car.   





A transplant from Los Angeles, Sanders had moved to the east coast to obtain a degree in theater arts at Drew University in New Jersey, and then pursue her ambition to work in stage and set lighting.  Settling in Brooklyn, Sanders found jobs in her field to be far and few between, so she took jobs first as a marketer with DC Comics and then as a designer at JP Morgan Chase.  After developing a severe case of carpal tunnel syndrome she was forced to leave work for two years, give up her dreams as a designer, and rely on minimal worker’s compensation payments and family help while rehabilitating in physical therapy.





Wanting to get back to some kind 
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2006 Small Business


of the Year Winners


(Pictured L to R)-  Young Entre-preneur- Frank Castella, Jr., Harmon & Castella Printing;  Small Business Person of the Year- Michael O’Connell, O’C Construction (accepting for his father, Greg O’Connell); Family-owned Business- T. Richard Fitzgerald, Sound Associates; Women in Business Champion- Princess Jenkins, Women in the Black; Home-based Business Champion- Joan Bartolomeo, Brooklyn Economic Development Corporation; Small Business Journalist- Robert Levin, New York Enterprise Report; Minority Business Champion- Amaziah “Bill” Howell, Howell Industries; Financial Services Champion- Henry “Hank” Auffarth, Citibank.























New York, NY— This April at a downtown Manhattan ceremony of almost 200 participants, the New York District of the U.S. Small Business Administration presented its 2006 Small Business Person of the Year Award to Greg O’Donnell.  





O’Connell’s real estate company, O’C Construction, buys vacant warehouses in the Red Hook section of Brooklyn, NY, for redevelopment and leasing to commercial, manufacturing and residential tenants.  He employs his own construction and maintenance crews, and from development to leasing, he retains control of his projects to ensure that they meet his vision for a larger social and economic revitalization of the neighbor-hood.  His high-risk investments in that once dilapidated and crime-ridden area have resulted in the formation of more than 80 commercial enterprises.





In his previous life O’Connell was a cop in SoHo, back before it became a destination point.  So he knew the ingredients it would take to revitalize a neighborhood.  The problem was, the ingredients shelf was bare when he bought his first building in Red Hook.
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But our winner was fond of saying, “The challenge is to take a building that nobody wants and make it come alive.”  Well that philosophy obviously worked, because one at a time he lured hat manufacturers, medical supply distributors, artisans and a host of other commercial enterprises to the hot, new New York neighborhood--- Red Hook.





Despite the fact that he could make three times as much money creating residences, our winner has been steadfast in developing commercial spaces and the jobs that come with them.  In fact, he was instrumental in bringing the soon-to-open Ikea Store and Fairway Supermarket to Red Hook.  Those operations will in 
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The 504 loan involves three parties:  the SBA; a certified company, or CDC; and a bank.  Interested borrowers should contact one of the following New York CDCs:





Empire State Certified Development Company


Albany, NY


1-800-782-8369





The Bronx Initiative Corporation


Bronx, NY


718-590-3980





Long Island Development Corporation/Greater New York Development Company


Bethpage, NY 


516-433-5000





Progress Development Corporation


Middletown, NY


845-346-4148





---------------------------------------------


Brooklyn’s Greg O’Connell


(Cont’d from pg 1)





turn provide training and jobs to residents of the Red Hook public housing development.  





This untraditional real estate developer, community leader and civic activist, set up the dominoes for the revitalization of an entire New York City neighborhood.





We might also assume that if it were not for this individual, we might not have seen the Queen Mary II dock in Brooklyn this past March. 





Greg had injured his back at the time of our awards ceremony, so his son Michael accepted on his behalf. We wish Greg a speedy recovery and congratulate him as the New York District’s Small Business Person of the Year for 2006.





Upcoming Events





Looking for low- or no-cost business management training opportunities to start or grow your business... or business networking opportunities?  Then be sure to check out our Calendar of Events at � HYPERLINK "http://www.sba.gov/ny/ny" ��www.sba.gov/ny/ny� for more information.





Business Plans that Work


Date: 	June 17, 2006


Time:	1:00 p.m. - 4:00 p.m.


Place:	New York, NY


Info:	212-264-4507





SBA Certification Training


Date: 	June 22, 2006


Time:	9:45 a.m. - 12:00 p.m.


Place:	Melville, NY


Info:	631-454-0768	





Government for Beginners


Date: 	June 29, 2006


Time:	9:30 a.m. - 12:00 p.m.


Place:	Bethpage, NY


Info:	516-433-5000

















I am pleased to report to you this district office continued to lead the country in loans this fiscal year through May 31, as well as being ahead by 26 percent for the same period last year.  We are also the leading SBA office in loans to women, reflecting the increased number of woman-owned businesses nationwide.





Speaking of loans, are you a business owner who has considered buying rather than leasing your commercial property?





If so, the SBA’s 504 Loan Program may be the perfect financing vehicle for you.





The 504 provides long-term, fixed rate financing for the purchase of long-term assets.  It can help finance the purchase of land, buildings, machinery, equipment, building construction and associated soft costs (such as interim interest during construction, and attorney, accountant architect and appraisal fees).
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The SBA's Disaster Loan Approvals to Businesses Top $2 billion





Washington, DC--- With pro-cessing nearly completed on disaster loan applications filed by businesses affected by last fall’s hurricanes, the total dollar amount of approved loans for businesses has surpassed a record $2 billion in the Gulf Coast region.  In addition, the SBA’s regular small business loan programs have provided another $685 million in loans to small businesses in the 


affected areas. 





Through May 15, with more than 96 percent of business applications processed, SBA has approved $2.02 billion in disaster loans to 20,482 businesses.  Louisiana has the most, with $1.17 billion, followed by Mississippi with $437 million, Florida with $280 million, Texas with $95 million and Alabama with $33 million.  Overall, including loans to homeowners and renters whose property was damaged, 144,750 loans worth $9.4 billion have been approved.





Aside from the disaster recovery loans, more than 3,635 loans totaling $685 million have been made to small businesses in the affected areas through SBA’s two conventional business loan programs: the 7(a) general busi-ness loan guarantee program and the 504 Certified Development Company Loan Program.





For more information please visit:  


� HYPERLINK "http://www.sba.gov/disaster_recov/hurricanes/" ��http://www.sba.gov/disaster_recov/hurricanes/�.











Caylin Sanders, Owner,


Escapemaker.com

















Michael O’Connell (accepting the award on behalf of his father) flanked by SBA Regional Administrator William Manger, Jr. and District Director Jose Sifontes.


Jose Sifontes.











of productive work, she devised a way she could re-enter the workforce.  She decided to establish EscapeMaker.com, an online guide to places accessible within a day’s drive or train ride.  Her previous frustrations in trying to plan weekend getaway trips by public transportation had given her the idea for such a service.





EscapeMaker.com is not a travel agency.  Rather, it promotes other organization’s vacation packages, weekend getaways, restaurants, lodging, visits to historic and cultural sites, events and outdoor activities such as biking and camping.  Clients include private companies, non-profits and local governments throughout 12 northeast states.  In fact, the company recently landed a contract with New York State to market its world-renowned “I Love NY” campaign.





Sanders fired up her brainchild on the Web in 2000 with the help of a $100,000 loan from Community Capital Bank that was guarantied by the U.S. Small Business Administration.  The loan was highly unusual at the time, because lenders and investors were leery to extend funding to Internet-based companies so soon after the dot.com bust, particularly to a one-woman business start-up.





But Sanders took advantage of a business class offered by the Brooklyn Economic Development Corporation as well as ongoing, in-depth business counseling from Bruce Director, a counselor with the SBA’s SCORE organization.  SCORE provides free counseling by experienced and successful executives.  With that help Sanders
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put together an extensive business plan, loan application and sales pitch that Community Capital banker, John Tear, could not deny.  





From her initial idea to the point of securing the loan took Sanders about six months.  She hired someone to handle computer-related work and because but she was now considered working again, decided to settle her worker’s compensation case and rely solely on family help.  “I didn’t have much of a future so I decided to risk going without an income for something I believed in,” said Sanders.  “The loan covered my overhead and expenses, and allowed the business to happen.  The SBA and Community Capital Bank believed in me.”  Sanders also received a small grant from VESID, an organization that helps those with disabilities re-enter the workforce to start service-based businesses.





The company took almost three years to become profitable but has now grown to employ one full-timer, one-part-timer and several freelancers.





Sanders has advice for other entrepreneurial risk-takers.  “Don’t give up.  And look under every rock for help because there are a number of organizations and people out there ready to help.  It’s just a matter of finding the right fit for what you need.”  Far from being an escapist, this successful business owner gives her business plan tweaks throughout the year and a thorough revision once a year to continue to grow her business.














